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anythlns but their Iran llijhl.
The manufacturer of lone p.perience

and cstaldlMied reputation will lo n lnrcer
liusliU'iM than ever, rndmilitnlly there
lis been coiislderAtde reticence on the
!irt of prospectivi-- liuvors of motor
trucks, who Imo not rrud.'cd tlie Indus-tr- y

with Its proper NtroiiKtli ami sound,
lie". Kor UiN reason thu pulille should
lwik favorably upon tho piosent settled
otidltun of affairs.
The Might readjuttment of merohandls.

Ins conilltloris, occiwloned by recent
should result In n larscr busl-n-

for the manufacturers whose respon-
sibility Is unquestioned and whoao prod-
uct Is a worthy one.

It Is certain that the year 1914 will
ffe a much wider tiso of motor trucks
by large concerns who have only partly
tnotorlred their delivery systems and a
more general adoption of motor trucks
by the smaller firms who use only one or
two.

The past year has wltned mucha!.i.il(ie educational work liv the leaders
of the Industry and It woulil be folly to
deny that this work wilt produco big resuits. The fact Is that hesitancy has
given way to eaKerness.

Tho question of financing purchases
of motor trucks a bis factor. Theday of time payments without adequate
security Is past, and those makers whohandle the matter from a straight lnisl-r.ti- n

standpoint arc the ones who in theend will enjoy a healthy condition. Themoral has been emphasized by recentevents.
Tho outlook for passenger cam of thehlchest grade remains the same as It hasbeen during the past year. There Is noreason to bellevo that the old establishedmakers will not show Increases.
While as n general thing the tendency

of prices la downward. It Is n fact tha't
the discriminating purchaser will always
seek the highest type of car and the high-e- st

measure of ojieratlnfr economy. Acompany which has achieved these twogreat virtues need not fear a downward
revision of prices and Its Inevitable drop
In quality.

BUSINESS SITUATION ANALYZED.

of more than (inn dealers
ACAJfVASS with the Jeffrey

the United States, solicit-I- n

their opinion of the business
situation, has Just been completed by H.
S. Jordan, sales manager of the Jeffrey.
Tho Jeffrey Company has responsible
dealers In towns of all sizes In every
Btate In the Union.

The result should be Interesting to nilstudents of economics, hrinkeT, businessmen and quite llkdy to the Administra-tion nt Washington. Tim conclusionsreached are as follows
The revision of thu tariff has had very

little to do with tho Increased conserva-tls- m

of bankers, manufacturers nnd prop,erty owners.
The farmer, upon whom the prosperity

of the country largely depends, has not
been affected except by rumor. He has
lots of money nnd will buy In the spring,
but not extravagantly.

The sentiment west of Philadelphia
among automobile dealers and buvers has
chanitcd but slightly within the year. In
tho Kast the opinion of Wall street has
more weight, and people arc not buying
so many expensive ears.

Except for the conservatism of hankers
In extending credit to dealers, tho motor
ear business, as far ns tho substantial
companies are concerned, will be Just as
blfr as last year,

Slnre lftlO people have been nvetbuylng
a little, with ho result tlmt they feel
the necessity of saving more.

The tlrst cffict upon thu motor car In.
dustry Is shown In the decreased salo of
heavy ears and tho Increased mlts of
medium priced light eart that aio ceo.
nomlcal.

The passage of the rurtoiiey bill has
relieved a great deal of tension us far
as loans from una II town banks Is con-
cerned, as they were holding up, appar-
ently waiting for the big city banks to
pai--s the wonl along.

New companies and new capital are
being put Into thi- - motor car business In
cities all through the country, but tho
demand Is for medium pi Iced light cars
of quality.

There Is every Indication that tho
period of tetrenchtnent. whllo It may i

through the month of January, will
1 relieved by better business In F

with tho general opening up In all
Mick with tho opening of spring.

The motor car industry as a whole will
be benefited rather than Injured by tho
conservatism of the past two months, nn
It will eliminate from tho Held undesirable
elements which have nlwnys been deri-ment-

to the progress of the conservative
and ,moro businesslike coinpatdiu.
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tho future of the au-
tomobile Industry lies
in the fact that tho
motor oar has
thoroughly

fwry phaso of
our lives s nn ob-
ject of utility.
- Tho term, "pleas,
tire car," perhaps at
first appropriately
Used, has coma be
n misnomer. Those
who havo used cars
tlnd them essen-
tial ami advan-talon- s

to their
they

In to
those who have not nlrcady

owned can these advantages havo be-
come obvious they led
by keen Incentive to become motor
owners. In a (the popular desire
ntul demand is strong, healthy and con-
stant.

The bulk of tho automobiles produced
In the future will be manufactured by
companies well llnanceil and of con-
servative management companies such
ns those whot combined efforts have
nlready placed tho manufacture of au-
tomobiles In the front rank of tho
world's

The production for 1HI1 has been
bnsed u.ion a thoroughly lnves.
tigated the well established manufac-
turers. trnl'-e- experts have care-
fully tested and weighed conditions on
the same basis tint estimates of like
nature nre maib- - In other Industries.
From these well considered estimates
f believe wo reasonably expect that
the volume of business for tho coming
year will bo a substantial nnd healthy
Increase for the manufacturers coming
under the alovo classification.

It not to bo wondered at that be-
cause of Its youth an prodigious growth
there should hav been among the bun.
d'vds nf nutininbllo companies that have
mme Into the md istry during the
few c.uk a few thnt have not been
built iiiwii the solid foundation of

business.
It is not at all unreasonable that dur-ir- g

the paat six months, with the general
In the bus.ness world, that some

of these companies should have suc-
cumbed to disaster. That was Inevitable
through Insuillclent preparation and In-
competent management.

NO CAUSE FOR PESSIMISM.
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i.'old farts presented to the public by
the manufacturers will effentiully dis-
prove the p ssiuiistle icrorts that havo
bjen going the totinds, Speaking for the
Lufclur conin.inv I wunt to sav that or.
clers on' our books for 1914 delivery nl- -

icady assure us of tlie greatest year In
our history. Ilerrtofoio the output of tho
two Lozler factories In a single year ,.ius
never txeteded 1.20U cars, For delivery
befoie the tlrst of June, 1911, our dealers
h.ixii contracted for nvi r n.noo This

tloa, o rested tha body.

h

entered

mors

man,

cars,
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certainly does not appear ns though busi-
ness wui slacking up. .

As ii single Instance of where wn have
got business In tho face of
tumors, the Ponilnlou (it Canada Is n
striking example. Last season there were
only two Lozlcr dealers In Ciinnda. Thisyear We have twenty-tw- o dealers and

orders for 500 curs for Cana-
dian And this was

In the face of what Is claimed to
be the greatest financial In
yeats In (.'anida.

An regards financial conditions In the
the majority of mo-

tor nnr are better off thanmany concerns In more stable
lines of business. .Htnall Investors aro

unknown In the automobile business.
Most of the am wealthy men
with a thoioush knowledge of busl
conditions. The fact that this far sighted
type ot investor is backing up the auto-
mobile concerns with his mnnev Is sun-
proof of his faith in the Industrv'n tu.
turo.

Mxcesslve cost of otieratlnir under n
small schedule has hinderedmany With a sutll.
dent demand In view for high Krndo cars,
quantity reduces the manufac
turing expense and enables tho milker to
turn out better cars at lower prices.
Wasteful methods of buying and

have nlso been eliminate.! to n great
extent. Take the Item of branch houses
in laige cities. Tlie branch house methodof selling motor cars ;l falluro
almost without exception. Lacking the
Incentive of the dealer who 1ms his ownmoney Invested In the enterpilso the aver-age blanch manager and
line tii as not assets, to the ear
maker. During the past je.ir we haea J'.'Ou.Ono system of branchbouses and regard It as one of the bestbusiness moves we i ver made.

rumors are bound to die outfor lack of material to feed upon, and I
nm contldent that the close of inn willshow a very Increase In thevolume of business done by ccry repu-
table maker In the business.
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T for
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as strong as
It ever was.
has never been heavy
In tho months of

and and
so unusual
should bo of
u down of

at this
time. The
Is In

this that
there ure "lean"
months and "fat"

henco all
have to

do heavy In this quiet selling
period, nnd It is bard to side tcp tnls unless

have of greater
means than most of them. In the months
of and
when material Is coming In for the

season, ns n rule do
not even up the
hen.-- e seek from the
brinks during this period.

It Is bard to the future
market A In looking ahead
will receive reports from cer-
tain dealers or certain sections and

months look bright,
nnd then that upsets
these Last spring some sec-
tions of the were affected by
floods, other parts later In the year bvpoor crops. Salts that were
from these never

I am inclined to believe that rond
In this arc the

more than we realize,
In this dull period. It Is hard

to estimate t',. business which
would ns- ' r we hail Imu of
perfect We are never going
to be able to nehlcve the utmost without
rond

There are four vltnl
to enable a to market a
motor car KIrst of all the
car must be ; second, the

must be nt a
with quality and

third. It Is to let tho world
know what you are you must

and lastly. It is
to havo a plan

enough to maikct tho
after It Is made.

It Is one, two or all of these things
that the weak lack. With
one or two otheis It has been matter
of which was
of the and for this
class I do not havo any at nil.

Think of tho number of
that have tn vain, sought favor,

only to be to go out of busi-
ness. They nie but a memoiy. Kvery
little while ou see a un

and name on a ear
ami that Is all there Is left of a once

f'r our own I can
only s.iy that we are very much
with our own Ve
more cars this year than we did during
the period of last year. I
tlnd that In actual sales we show an

of "( per cent, nnd for the month
of an of nr, per cent.
In the of gloss leeelpts from the
sale of rais from August 1 to

30, 1313, wo tlnd they total
which Is about more than wn
received for the same period Inst year
We have a good supply of orders for

and a
number of orders for sprUig

With the coming of the new year we
nie greatly our and
by the first of the factory will
be heavier than last year. Wo
aro now In our
light six. From the advance Miles we
nie thnt this model will provu
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Thoroughly particulars Locomobile I.oovchanipa
prominent company's

to be one of lb most popular light sixes
on the market.

This company last year did a business
of more than $10,000,000 nud expects not
only to equal this amount this ycur but
to better it considerably.

ELIMINATING THE UNFIT.

Ilr II. 31. I.KI.A.MI,
(nil 1 1 Ian Mutor Cur t'onipniiy.

H. M. I.T. LAND.

T II A T the fil- -

tuu holds a
most encour-
aging out

look for tho motor
car Industry nu anal-
ysis of the actual
conditions fully Jus- -
tlrws.

Tlie molar car bus-
iness is very rapidly
settling down to a
nitloual, substantial,
cuduilng basis, And
that Includes not
only the motor car
niaiiiifuctuier but
the motor buyer.
'Out then- - would
eventually be a thin-
ning out tu the ranks
uf the mauuf.tctureiH

was inevitable from the llrft It Is tho
history of the evolution of eveiy business,
It was Inevitable that In the automobile
business tho promoter, the exploiter and
the speculator should flourish their little
hour and vanish. It wus Inevitable that
thi' III equipped, tho HI ndviaed and the
unlit be eliminated.

The motor car nianufnctureis who have
sutvived this ruthless and Inexorable
process of elimination are the fit. They
nre the kind of manufacturers who form
the base of every Industry when that In-

dustry has been sifted and settled to Its
elements. They are the manufacturers
with real capital, real experience, real
brains, real business conscience nnd Ideals
nnd a real product. Ily the honesty of
their product and methods nnd by the
character they have built for themselves
In the public Judgment they have demon-strate- tl

themselves as strong and worthy
to survive. There Is no luck or sentiment
In that at all. It Is the Immutable eel
entitle law of evolution.

Tlie buyer of the motor car hns pro-
gressed In precisely the name ratio. Per-
haps we have put the cart before the
horse. As a matter of fact the Increasing
power of the motor car buyer to discrim-
inate between the good car nnd the bad,
the honest product and the other kind, the
manufacturer of chnracter and Ideals nnd
the manufacturer of neither, the Invest-rne-

that Is an nsset nnd the Investment
that Is n liability, has proved the most
potent factor In bringing the motor car
Industry to Its current stage of evolution.

This year y the automobile is
not considered as n luxurious toy. Kven
those who continue to buy the automobile
ns a luxurious toy are buying Willi more
discernment, more care and more Intelli-
gence. They nre buying the best vnlue,
not necessarily the most expensive car.
In fact tho automobile has not much
more than begun to realize Its possibili-
ties, becnuto those possibilities arc not
only pleasure giving but economic. The
present and future of the automobile Is
utilitarian. More and more American citi-
zens, business men. professional men.
farmers and salesmen nre buying nnd
operating nutomoblles as a means toward
business economy, business efficiency and
business expansion.

The market for the well made, reliable
car In the farming districts of this coun-
try nnd Canada Is almost limitless. And
It must be ronstnntly borne In mind that
tho man who once buys nnd drives an
automobile can never again dispense with
automobile svrvice. lie tunes up bis whole
business and serial llfo to that key. llo
becomes dependent upon It. Tho automo-
bile has supplied n means of rapid, eco-
nomical and universal transportation that
Is now nt the very base of our national
life, even national character.

Next year nnd jear after the world
w dl buy and operate automobiles In ever
'ncrcnslng numbers. Hut they will be
bought with ever Increasing discrimina-
tion anl loudness Judgment, So the

presents a most encouraging outlook
for the motor cur Industry, simply be-
cause the American people have nt last
analyzed It, separated the wheat from tho
chaff and arrived at the logical conclusion
nnd Indisputable truth, ns the Americana
have a knack of doing In the long run.
The nutomoblles which give a value

with their cost will be sold In
larger number and the mediocre and poor
value automobiles In s7ni;l numbers.

You msy call the history of the auto-
mobile business "magic" Hut It Is not
too much magic to bo subject to the prime
laws of supply nnd demand, cause nnd
effect, and the Inevitable recognition and
supremacy of actual merit. A settling
down Is not only Inevitable but a perfectly
natural and desirable und wholesome sign
of tho times.

BRISCOE CAR A SHOW NOVELTY.

Interest in the new Hrli-cn- car prom-
ises to bo as large In America ss the
enthusiasm for It by tho French at the
Paris show nnd tho admiration voiced
by tho Fnglish at the recent London
show. The first American presentation
of the new car Is Incident to the Grand
Central Palnco motor show,

The Hrlscoe car Is a five passenger
light touring ear, commodious yet weigh-
ing only 1,700 pounds and possessing
refinement and smart style. It Is often
thu ease that tho low priced American
eais tlnd sale in Kurope. As a rule
such rnrs are titled with foreign made
bodies. It was tho Idea of milking a
ear of universal fashion and smart mode
that tho development of the Hrlscoe car
was accomplished at lllllancnurt. France.

Since the demands of large duplicated
production are better understood In
America a corps of rnglneers went from
America to build un American car. The
Influence of Paris was sought that the
pink of fashion might be realized. That
no delays attend tho designing of this
car. not only planning engineers but ex-
perts of tool designing uml shop pro-- ,
ductlou went to Paris ns well,

So It is claimed that tin Hrlscoe car
Is evervtlilng in merit that an American
machine simp realizes, plus tlie symme- -
try and smart tailoring lint French ar-
tisans give to nil works of taste.

Under the bonnet of the llrlscoo car
Is a clean, trim inonoblne motor, IS

f, with nn Integral threo speed and
selective transmlrslon, the unit be- -

GLIDDEN MOTOR &
SUPPLY COMPANY

239 West 8!li St. at Broadway
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GLIDDEN MOTOR &
SUPPLY COMPANY
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lug suspended from three points. The
front uxlo Is "I" beam section nnd the
renr uxlo full floating.

CHANGE IN KEET0N AFFAIRS.

Keeton Motor Company, whichTHU has been manufacturing Keeton
for tho past year, has Just

completed arrangements whereby the
American Volturettn Company of Detroit,
Mich., manufacturers, of the
will also manufacture and sell the Keeton
car.

Charles H. Shaffer of. Chicago, 111., the
president of tho Amerlcnn Volturette Com-
pany, states that owing to the field for a
ear of tho class nnd typo of the Keeton
being somewhat limited It has been de-

cided best to have the Keeton car made
In conjunction with the

Mr. Shaffer, n minority stockholder of
the Keeton Motor Company, discovered In
tho spring of 1913 that the Keeton com-
pany was largely Involved nnd since that
time has advanced funds to pay nil legiti-
mate bills to keep it a going concern up
to the present time.

The olllcers of the American Volturette
Company nre as follows: C 13. Shaffer,
president; If. 11, Ncvvson.
and general manager; ('. It. Lewis, sec-
retary and treasurer; C. P. James, assist-
ant secretary nnd treasurer.

The outward appearance nnd nnme of
the Keeton remain unchanged. The me-
chanical construction nnd details have

been brought up to the plane of sound
engineering practice and the personnel of
tho organization has been completely

"We are going to mnko n. limited num-
ber of tlie new Kcetoim for the 1914 sea-
son," tfuld Mr. Ncwson, "hut every ono of
them will be of the quality and construc-
tion that makes a car u source of prldo
and satisfaction to the owner."

FIRESTONE TIRES IN FOREIGN
MARKETS.

For some time there has been a grow-In- g

enthusiasm for American tires on tho
other sldo of the world and In South
American countries. And that enthusiasm
hss been steadily Increasing, especially
since last summer, when tho Frenchman,
Coux, In his French ear, a heavy Peu-
geot, won first place on the Speedway In
Indianapolis on Flrcstont tires.

C. O. Itrnndes, formerly of Ilerlln. who
hns charge of tho export business of tho
Firestone factory, has planned a care-fi- ll

cultivation of the Latin American re-

publics during tho next season.

This race was run against the heaviest
odds ever surmounted by a the. Uvery
circumstance ot cruel testing attended It.
It was a tribute to Firestone endurance,

lire llrente plate pump, jack tool,

but Incidentally also boost for AflMrl- -
can quality the mors so as the

.11 nr winn nr- -
-- fl uf

a

not racing tires nt all but selected Mrthe regular stock supply. The Ftrest
company docs not make tires especial?
for racing.

Discussing tho foreign posslblMttefj nt
tlie show Mr. llrnndes said: "There Is
every evidenco that our neighbor to tho
south, as as continental peoples, have
awakened to tho sturdlness of FtrettotM
tires and the economy and satisfaction
attending their use. In spite of tho fat
that home demand hns fully abiorbad
and at times exceeded possible supply,
making It Impracticable to Invade forties
fields, yet n strong foreign demand hag
automatically developed ns result of
month to month advertising.

"We noticed too Hint the record of
Firestone tires In the many rnces of ths
pnst year, starting with the 500 mile In-

ternational sweepstakes nt Indianapolis,
gave a new Impetus to this popularity In
other count! les. People of Kurope and
South America seem to lay more stress
on such showings even thun Americans.

"Yes, the time is ripe pushing
advantage abroad, and with tho 40 per
cent, increase of output to bo possible
soon due to grently enlarged factory,
we may be In a position to supply and
futthtr cultivate this demund."

To Buyers of Automobiles:
Having kept- - faith with the American people for 80 years, we want you

to place your automobile buying in our hands and enjoy a taste of the kind of trading which
establishes confidence and creates business integrity.

This Company made farm wagons for your ancestors long before this
republic even dreamed of civil war your ancestors loved the wagons because they were honest
in every detail. And they lasted for years.

The Mitchell Automobile is built by the same families that built the farm
wagons. The same atmosphere surrounds and vouches for them. The cars reflect and reveal the
same honest effort the same "hewing to the line" of square Western dealing.

So that whether you buy the Mitchell Light Six at $1,895, the Mitchell
Big Six at $2,350 or the Mitchell Four at $1,595, you make an investment, for Ihc quality is there.
"Eighty year of faithful service" is beyond your purchase. What other automobile concern on earth can produce
and prove such a record?

All Mitchell Models are fully equipped without a cent of extra cost to you.

Mitchell Models for 1914
Mitchell Light Six 50 horse power 132 inch wheel base- -

36.4)'j inch tires 2 or 5 passenger capacity fully equipped.

Mitchell Big Six 60 horse power 1 44 inch wheel base- -
37x5 inch tires seven passengers

Mitchell Four 40 horse power 120 inch wheel base- -
36x4 y inch tires two or five passengers

All Pricaa F. O. B. Racine, Wit.

All three of these beautiful models are thoroughly equipped and the equipment is
included in the price of each

Equipment on all Mitchell Models Included in the Price
I'lpttrlc telf'itarltr- - Irctrlc llahts throaihoat- -r Itctrlc mat tittle tinlorlna lamp mnhslr ton and ilu-- t

qvica-aciio- n tine curiam jmcji.ciion rain iion uniria- - iunKtrn ar
tra iloaol extra rarrter Bracket and cumplrir

.Racine. W2. U.S.A.

well

for our

our

$1,895
$2,350
$1,595

llllrr- -
mnuntHlilp rllu nllti nnr c.

Eighty Years Faithful Service to the American Public

Mitchell Motor Co. of N. Y.
Broadway and 61st St.

No feature is introduced into a

Pierce--ArrowCar
until it proves itself an im-
provement in keepingwith the
progress ofthe car as awhole,
and one that will appeal to the
kind that uses Pierce-Arrow- s.

Hence the exhibit at ihePAIACE
SHOW is noteworthy: Other
models atNewYork Salesrooms

New York Sale:
HarroldsMotorCarCa
233Wfest54tkStwrt.

.tipritntnrli.r

of

New Jersey Sales:
Ellis Motor Car Co.


